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Program Overview

1. A life insurance policy is a complex instrument. A “sales 
illustration” that combines medical information and 
financial projections was created to help the consumer 
make a purchasing decision. Unfortunately the only thing 
we’ve found to be true is that the illustrated values are 
approximations and may not occur exactly as shown. As a 
result life insurance policies should be reviewed regularly to 
make sure that they can fulfill their objectives and meet the 
owner(s) needs.

2. It is important that the information given in the Fact Finder is 
correct and complete. An in-force ledger is a re-projection of 
the “sales illustration” using the current assumptions on the 
policy going forward.  

3. The report generated using the in-force ledgers provides 
a financial analysis of the current policy and can provide 
internal rate of return (IRR) on death benefit and cash values, 
as well as other statistics. If needed, the premium funding 
is analyzed to provide alternative solutions to reaching the 
initial goal. In some situations, alternative policies may be 
analyzed if appropriate.

4. If the policy goals are met, no further analysis is needed.

5. Policies should be reviewed at least every two years, even if 
performance is satisfactory.

6. If policy performance is not what was expected, the report 
will show alternative funding to help reach the original goal. 
By monitoring the policy often, potential modifications to 
policy premium will be less drastic.

7. The client will work with his/her financial professional to make 
sure that the necessary changes are made to the policy. 

8. There may be certain situations when the use of a new, more 
efficient policy may be contemplated. This would only be 
undertaken if there were specific and clear benefits to the 
policyholder.

9. If the client decides that alternative policies will be evaluated, 
LWT will assist the producer in the evaluation process.

Ideal Candidates: Individuals or entities with permanent life insurance policies who would like an evaluation to determine if 
their policies are performing as expected.  

The policyowner decides to take part in the Policy Evaluation 
Program. A Fact Finder is filled out and related documents and  

information submitted. 

(1)

“In-force” ledgers for the existing policy are obtained using the
Fact Finder and submitted information.

(2)

If the existing 
policy is 

performing 
as expected 
or better, no 

further analysis is 
required.

(4)

We create a detailed report including an introduction, spreadsheet 
analysis of the “in-force” ledgers, and any alternative solutions.

(3)

If the existing policy 
is not performing  

as expected, 
alternative premium 
funding to reach the 

initial goal will be 
analyzed.

(6)

If appropriate, 
alternative policies 
will be analyzed.

(8)

Even if the existing 
policy is performing 

as expected or 
better, it should be 
re-evaluated in the 

coming years.

(5)

If changes are 
needed to the policy 

funding to reach 
the initial goal, or 
a change is made 
to the initial goal, 
the client will work 

with a financial 
professional to 
make changes.

(7)

If alternative 
policies are 

reviewed, the client 
will work with his 
or her financial 

professional 
to make sure 

that this choice 
is appropriate. 
We include a 

Checklist for Policy 
Replacement for 

all situations where 
policy replacement 
is contemplated.

(9)

Performing as 
or better than 

expected

Not quite up to par 
but can be tweaked

Requires major 
renovations
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